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Child’s cancer tears parents to bits
Dear Dr. Brothers: I have a 7-

year-old son who was recently
diagnosed with cancer. The doc-
tors have said it is the kind that
can be treated successfully, and
they anticipate that he will have
an excellent prognosis for recov-
ery. But I am feeling bad for him
in advance of his chemotherapy
treatments and whatever surgery
is recommended. Can you give
me any tips on how to get through
this, and what kind of mental-
health help my son will need as
he recovers?

— D.W.
Dear D.W.: I’m glad you

found out about the cancer in
time to expect a successful out-
come, and the fact that your
doctors are optimistic should
give both you and your son
additional comfort. Nearly 80
percent of kids with childhood
cancers survive for at least five
years. And of course, those
whose cancers are found early
have survival rates better than
that. But it is natural to be con-
cerned about your child’s reac-
tion to all that lays ahead. You
are wondering if the whole ex-
perience will adversely affect
his personality or leave him
with deep-seated anxieties that
will last a lifetime.

A survey published last year
in the journal Pediatrics
should help calm your fears,
for it indicated that kids who
successfully undergo cancer
treatment are mostly able to
put the experience behind
them. In the survey, the happi-
ness rating of the cancer survi-
vors compared favorably with
that of those who had not had
cancer, with the kids currently

being treated feeling the worst,
naturally. Does your child have
friends at school? These seri-
ous illnesses tend to make
school buddies pop up all over
the place, for it imparts a kind
of brave, “celebrity” status to
the patient. If he is more of a
loner, he may like talking to
other kids in his same situa-
tion, for their understanding of
what he is going through will
also help him cope. Your son
will look first to you to see how
strong his parents are, so you
need to act as calm as you can.

Dear Dr. Brothers: I don’t
know if this is a psychological
condition or not, but I have found
that I have a huge problem with
negotiating prices. Let me ex-
plain. I am a buyer and seller at
various flea markets, and am try-
ing to build up a consignment
shop. But I really have a hard
time with bargaining. If someone
asks me to reduce a price, I al-
ways comply for fear of losing
the sale.

On the other hand, I have a
very hard time asking someone
else to reduce the price of an item
for fear of seeming stingy. I think
these two things are standing in
my way. Why can’t I be like ev-
eryone else and relish the give
and take of the buying and sell-
ing process?

— A.E.

Dear A.E.: First of all, let’s
get over the notion that “every-
one else” relishes anything that
you don’t! With bargaining —
as well as most everything else
— people have a variety of at-
titudes toward doing what they
have to do in order to win, suc-
ceed or improve. Many people
are uncomfortable with bar-
gaining — they just don’t fre-
quent flea markets and rum-
mage sales like you do!

Those “wheeler-dealers”
you admire have probably
worked for years to be able to
know just what things are
worth and what they are able
to afford in order to make a
profit.

It would help you to become
a very well-educated consum-
er and seller, so that your bar-
gaining ability is backed up by
some solid facts that will keep
you from feeling like a cheap-
skate or an ignoramus. Then
try to get used to the idea that
everyone at these affairs ex-
pects to bargain back and forth
without judging one another.
It’s all part of the game! No one
is going to think less of you if
you are sincere and fair and
deal with a smile.

Have some fun with it. De-
velop some stock phrases, such
as “What would your best
price be for this?” Or, “Could
you do (insert amount of dol-
lars)?” Notice that these are
probably the same things
people are using on you and
succeeding! The more you join
in the game, the less self-con-
scious you will feel.

 (c) 2006 by King Features
Syndicate

Bridge

Famous Hand
 Good defense is generally regarded as the

most difficult part of the game, but in case you
don’t think so, here’s a hand to test your inge-
nuity.

Assume you’re East and partner leads the K-
A-Q of diamonds, South ruffing the third
round. Declarer plays a low trump to dummy’s
queen, and you win with the ace. What would
you return?

You’d probably lead the jack of spades, but
when the deal was played, East (Charles Coon)
returned the six of clubs! As a result, declarer
went down one when he later lost a spade fi-
nesse.

Now let’s suppose Coon had returned a spade
instead of a club. In that case, declarer would
make the contract with proper play.

 After placing West, the opening bidder, with
the king of spades, South would rise with the
ace and play three more trumps, ending in his
hand, to produce this position:

North
[S] 6
[C] A K J 9
West
[S] K
[C] Q 10 8 4
East
Immaterial
South
[S] Q 8 2
[H] 7
[C] 7

   The seven-of-hearts lead would now
destroy West. Whether he discarded a spade or
a club, South would win the rest of the tricks
with the aid of a club finesse.

   Most declarers find it difficult to rec-
ognize and execute a squeeze, but it’s usually
even more difficult for a defender to spot an
impending squeeze and take whatever steps are
necessary to break it up. Certainly Coon’s club
return at trick five merits an accolade of some
sort.

  (c)2006 King Features Syndicate Inc.
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